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AHHOTaumA. HecmoTps Ha ObICTPbIA POCT UHHOBALMOHHBIX MHCTPYMEHTOB NMPOABWXEHUS, HEKOTOPbIE TPaaWULIMOH-
Hble KaHarnbl MapKETUHIOBbIX KOMMYHMKALIMIA HE TEPSIIOT CBOIO akTyarnbHOCTb U 3dEKTUBHOCTL Ha pbiHKe. 3a nocnea-
HWe rogbl e-mail-MapKeTUHT TpaHCHOPMMPOBArCs MO HOBbIE YCINOBUS PbIHKA M 3aHUMAET OCHOBHYHO [0S0 B KOMMYHW-
Kauuy € KNMeHTamm, Hapsgy ¢ sms-coobLieHnsimm n paboTon coumanbHbix ceter [1]. B ctatbe npegnpuHATa nonbIiTka
BbISIBMIEHNS1 OCOOEHHOCTEN NPAKTUYECKOro NpUMeHeHus e-mail-mapkeTvHra Ha pbiHke obpasoBaTenbHbIX yenyr. Hayu-
Hasi HoBM3Ha paboTbl 3aknoyaeTcs B UCNonb3oBaHMM MeToaa A/B-TecTupoBaHust Anst ONTUMU3aLMN MapKETUHIOBbIX
KaMnaHuWi 1 NOBbILLIEHNS1 KOHBEPCUMN MPOAAX.

KnroueBble cnoBa: digital-mapkeTuHr, obpa3oBatenbHble ycnyru, e-mail-mapkeTuHr, nepcoHanmsauus, A/B Tectu-
poBaHue.
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Annotation. Despite the rapid growth of innovative promotion tools, some traditional marketing communications
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Komnnekc mapkeTnHra «4P» n «4C» Ha NpoTSXeHUW AEeCATUNETUI CRYXUN OPUEHTUPOM ANS MapPKETONoros npu
ycneLHOM BbIBOAE NPOAYyKTa Ha PbIHOK. B anoxy umdpoBbIx TEXHONOMMIA KOMMMEKC MapKeTMHra npuobpetaeT umd-
POBOW xapakTep, OCHOBON KOTOPOTo SBMSAIOTCSA ONbIT U BnevaTneHns notpebutens. MNepcoHanmavpoBaHHbIN NOAXo4 U
NOCTOSIHHOE B3anMOAencTBme ¢ NoTpebutenem Yyepes MHTEPHET CTanu OCHOBOW YCMNELLHbIX MPOAAX.

MwupoBoli cektop obpa3oBaHus achEKTUBHO aganTUpoBarncs nog HoBble TeHAeHUun 1 TexHornorum digital-mapke-
TUHra. Yxe cenyac 60MbLINMHCTBO KPYMHbIX 06pasoBaTenbHbIX YYPEXAEHMI NO BCEMY MUPY aKTUBHO MCMOMb3YHOT WH-
cTpymeHThl digital-mapkeTuHra Ha npakTuke.

CoumanbHble ceTy 4atoT LUMPOKYH0 BO3MOXHOCTb ANS NpUBMeYeHns abutyprneHToB, a Takke BbiCTpanBaHns addek-
TUBHBIX KOMMYHUKaLMIA CO CTyAeHTamu 1 BbiNyckHWKamun. Hanuumne xopowen ctpaterun SEO nossonser gobutscs
NpUBIEYEHNss MaKCMMarnbHOro KonmyecTsa noteHumansHon LIA (abutypuerTos). Ha puc. 1 npeacrasneHsl npumepsl
nHctpymeHToB digital-mapkeTnHra n nx npemmyuiectea Ans obpasoBaTenbHbIX YCyT.
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Puc. 1. Mpumepbl HCTPyMeHTOB (KaHanos) digital-mapkeTuHra
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McmoyHuk: cocTaBneHo ABTOPOM.

E-mail MapkeTuHr — 310 cnocob NpoaABMXeHNs NPOAYKTOB 1 KOMMYHUKaLuy ¢ notTpebutenem yepes e-mail-paccbinku.
CoBpeMeHHble e-mail-kamnaHum NpeacTaBnsAoT COOON Pacchinky NepcoHanM3npoBaHHbIX NUCEM, pacchlniaemblX Ha
YacTHble afpeca no cnucky [2].

K OCHOBHbIM JOCTOMHCTBaM e-mail-mapkeTrHra OTHOCATCA: NPUBMEYEHNE U YAepXaHWe KINMEeHTOB, CerMeHTauus v
nepcoHanu3auus, yHMBepcanbHOCTb, ONTUMM3auns paboTbl N OTCREXMBaHNE Pe3ynbTaToB, ANUTENbHbIE U NPOYHbIE
B3aMMOOTHOLEHMSA. Cuna 3MneKTPOHHOro MapKeTUHra 3aKro4vaeTcs B ero cnocobHocTu obecneunsaTb npyuBnekarens-
HYH0 peHTabenbHOCTb MHBECTULIMIA.

Puc. 2. OKynaemoCTb MHBECTULUNI MHTEPHET-PEKIaMbl
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MicmoyYHUK: cocTaBneHO aBTOPOM Ha OCHoBe [3]

dakTnyeckn 73% MapKeTonoros CBA3bIBAIOT ANEKTPOHHBIN MapKETUHT C YBENUYEHUEM CBOUX YCUMMI MO KOHBEPCUU,
n, no nporHosam, k 2021 rogy no Bcemy mMupy Byaet exenHeBHO oTrnpasnaTbes 6onee 319,6 munnuapaa nucem [4].
Bnarogaps 60nbwoMy yHKLUMOHaNy 1 BO3MOXHOCTAM e-mail-mapkeTuHr adhpekTBEH Ha BCeX aTanax >XWU3HEHHOro
uMKna KnueHTa. Takke B3anmopgencTBue e-mail-mapkeTuHra ¢ opyrumum nHctpymeHtamu (SMM, CRM, landing-page)
LiPOBOro MapKeTMHra NoBbILLIAET KOHBEPCUIO MPOAAX.

Puic. 3. BopoHka npofax LmppoBOro MapKkeTmHra
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McmoyHuk: cocTaBneHo ABTOPOM.
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E-mail-mapkeTnHr ana obpasoBaTenbHbIX YYpeXOeHUn — 3TO NpoLecc OonpeaeneHns ctpaterny, paccbinku agpec-
HbIX M MEPCOHANM3NPOBAaHHBIX ANEKTPOHHbIX MUCEM ANS MHHPOPMUPOBAHUSA CTYAEHTOB (abUTYPUEHTOB) 1 NX NpUBreYe-
HWS, NCMOSb3yeMble YHUBEPCUTETAMM U KONMNe4KaMmy B CBOEA MAapKETUHIOBOW AeATENbHOCTU. OTO OAMH 13 Hambonee
3(pheKTUBHBIX KaHaNOB TAKTUYECKOTO MapKeTUHra Anst obpasoBaTenbHbIX y4YpexaeHui [5].

B HacTtosiee BpemMs k Hambornee nonynspHbIM cnocobam npumeHeHus e-mail-mapkeTHra obpasoBaTenbHbIMU Y-
peXaeHSMN OTHOCATCS:

1) 3nekTpoHHOE MMCbMO O MOCTYMMEHUN B KONNeOX;
2) BaxHble 06bABNEHNS (aHOHCHI);

3) BoBneueHne CTyaeHTOB K OHManH-Kypcam;

4) TpurnaweHve Ha KOHKYPCbl U MEPONPUATUS;

5) TlpuBneyeHne B cOOOLLECTBO BbIMYCKHWKOB;

6) [pasgHWYHbIE ANEKTPOHHbBIE MUCbMA;

7) [lloBbiWweHne ocBEAOMIEHHOCTU CTYAEHTOB;

OTnpaBKka 3NeKTPOHHbIX NcemM abuTypueHTam A0 Hayana BCTYMNUTENbHbIX UCMbITaHUIA (9K3aMeHOB) ABNsieTcs ad-
(heKTUBHBIM METOAOM B3aumMoAencTBusi. Hanprumep, pacchinika 06bsBNEHUI O BaXKHbIX MEPOMNPUATUSIX, CpOKax npea-
CTOSILLIMX ONMUMMMAA U HayYHbIX KOHKYPCOB, MpUrnalleHne Ha AeHb OTKPbITbIX ABEPE MOMOryT onpeaenuTb NOTEHLU-
anbHyto LA,

Ecnn nucemo o 3auncneHny B Konneax nonageT B nanky co CnaMoM, CTYAEHT MOXET NponyCTUTb BaXKHY MHAOp-
mMauumto. [loaTomy ycnex aneKTPOHHOro MapkeTMHra obpas3oBaTenbHOro yYpexaeHus 4acTUYHO 3aBUCUMT OT Bblbopa
NpaBuIbHOrO NOYTOBOrO NporpammMHoro obecnedeHus [5]. K Hanbonee n3BecTHbIM 1 HaAEXHbLIM cepBMcam e-mail-pac-
cbinok otHocaTces Mailchimp, Envoke, SendPulse u gpyrue. Ha puc. 4 npefcraBneHbl NnpuMepbl 3NEKTPOHHBIX NUCEM
nonynsipHon nnatopMbl OHNarH-obyyeHmsa Coursera.

Puc. 4. MpuMepbl paccbiNoK SNEKTPOHHbIX Ncem obpasoBaTenbHoii nnatpopmbl Coursera
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UcmoyHuk: [6].

A/B TecT unu cnauT-TeCT — 3TO METOA MapKETUHIOBOrO MCCMeAoBaHWSA, KOTOPbIN NPUMEHSIETCS AN OLEHKM ad-
dekTnBHOCTM e-mail-kamnanun. Bel HacTpanBaeTe ABa BapvaHTa OAHOMO NMUCbMa M OTMpaBnsieTe ero HebonbLwomy
npoueHTy nognucymkoB. OOHOW MOMNOBMHE TECTOBOW IPyMnbl OTNPaBMseTCa BapuaHT A, a BTOPOW, COOTBETCTBEHHO,
BapuaHT b [7]. Mo mepe obpaTHo peakumm NOANMCYNKOB Ha NUCbMA Y Ka4€CTBO MApPKETMHIOBOrO COOBLLIEHUS MOXHO
onpeaennTbCs C HaunyyLWwmnM BapuaHToM e-mail-paccbinku.

Puc. 5. Cxema 3anycka A/B TecTa
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McmoyHuk: cocTaBneHo aBTOpPOM
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Mepen Hayanom 3anycka TeCTUpOBaHMSA HeobxoomMMo onpeaenuTb, kakasa uenb y A/B Tecta. Hanpumep, npoBepka
peakumu KNMEHTOB Ha MapKETUHIOBOE COOGLLIEHNE, YpoBEHb 3h(EKTUBHOCTM 0BpaTHON CBA3U 1 T.4. PaccmoTpum npu-
Mep, NpeacTaBneHHbI B Tabn. 1 [8, 9]. KomnaHusi noctaBuna 3agadvy NpoBepUTb peakLuio nonb3oBaTtenei Ha Bocnpu-
STUe TemMbl NMcbMa n obpalleHne. CooTBETCTBEHHO, ObiNv OTNpasrneHsbl BapuaHTel Ha 6a3y no 10% KOHTaKToB, NOTOMY
YTO AN Hayana XoTenocb Ha MUHMMarbHbBIX NPOLEHTax NPOBEPUTD, Kak 3axoauT paccbinka. o utory TectTupoBaHms
caMbIM ONTMMarnbHbIM BapMaHTOM OKa3arnocb nepBoe MUCbMO.

Tabnuua 1. A/B TeCTupoBaHue y4yebHOro LieHTpa NoBbILeHNA nepekBandmnKaLuii 1 nepernofroToBKM

Tema nucbma Jlona KOHTaKTOB Open Rate Click-throw rate | % Haxatuii Ha C[TAM

Mpwvirnawaem Bac Ha oHnaiH-
KypcCbl npodeccmoHanbHom

10% 33,78% 7,39% 0,45
nepernoaroToBKY 1 NOBbILLEHNA
KBanmoukaymm
MpwvrnalweHne Ha oHNalH-
Kypcbl npodeccmoHanbHow 10% 3519% 721% 0,67

nepenoaroToBKY 1 MOBbILLEHNA
KBanudukaumm [BHyTpu nucomal

JnctaHumoHHoe obyueHwve ana
yuutenem n pykosogutenen 10% 31,53% 7,27% 0,6
obpasoBaTesbHbIX OpraHu3aLmi

UcmoyHuk: [8].

Takum oBpasom, MOXHO cAenaTtb crefyloLlne BbiBOAbl U pekoMeHAaumun: e-mail-MapKeTuHr SBNAeTCs OgHUM U3
Hanbonee apMEKTUBHBIX KaHANOB MapPKETUHIOBOW KOMMYHUKaLMKU (NPOOBMXKEHUS) Ha pbiHKe obpasoBaTenbHbIX YC-
nyr [10]. YcneLwHbli onbIT NPUMEHEHNS Pa3nnYHbIX MHCTPYMEHTOB e-mail-MapkeTuHra Ha npumMepe obpasoBaTernbHbIX
OpraHM3aumMin NnokasbiBaeT ero akTyanbHOCTb B YCroBusix umndpoBor TpaHcdhopmaumm. Ocoboe BHUMaHWe cnepyet
yoensite A/B-TecTnpoBaHuio e-mail-pacchinok, No3BoNsALLeMy onpeaenuTb oWnbKn 1 HaXO4UTb NPaBUITbHbIA OTKITUK
y Lienesomn ayantopuu.
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