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AHHOTaumsa. B ycrnosusax nonynspusauum crnopTa v 300poBOro obpasa XU3HW 3a NocrnedHne HeCcKOMbKO NeT Ha
PbIHKE CMOPTVUBHOW MHAYCTPWM BbILLMW B TON YeTbipe KpynHenwnx bpeHaa, oborHarte KOTopble Kak no U3BECTHOCTY, Tak
M MO KayecTBYy NpedoCcTaBnaeMbIX TOBApPOB U YCIyr NPakTUYeCcKn HEBO3MOXHO. ITy onurononuio coctaenstoT Adidas,
Nike, Puma, Reebok. B ctaTbe paccmaTpualoTca MOAENV NoBeAeHNst NoTpebutenen B yCrnoBnax chopMmpoBaBLLEN-
€S pbIHOMHOWN KOHKYpeHUuK. B kauecTBe kelica uccrnepyeTcst notpebuTenbckoe noeegeHne ctygeHToB ®rMHaHCcoBOro
yHuBepcuteta npu MNpasutensctee Poccuiickon ®enepauunn (Mocksa).
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Abstract. Over the past few years sport and healthy lifestyle have gained tremendous prevalence. Thus, in the
conditions of this environment, 4 major brands have been formed in the sports industry market, which are almost
impossible to overtake both in terms of popularity and the quality of goods and services provided. The above-described
oligopoly consists of Adidas, Nike, Puma and Reebok. The article examines the models of consumer behavior in the
conditions of formed market competition. The consumer behavior of students of the Financial University under the
Government of the Russian Federation is investigated as a case study.
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B XXI Beke cnopT sSIBNSIETCA HEOTHLEMIIEMOW YacCTbIO XM3HM OONbLUMHCTBA HaceneHusi nrnaHeTsbl. B mype (paccmatpu-
Basl pa3BMBaOLLMECS U Pa3BUTbIE CTPaHbl) MOYTM HE OCTaNoCh YernoBeka, KOTOpoMy He Obinn Obl HeoGxoauMbl crnop-
TMBHbIE TOBapbl, Oyab TO ogexaa v obyBb ANs 3aHATUA CMOPTOM UMM (OUTHECOM UMK Xe HeOOXOAMMbIA MHBEHTapb.
[MpvBnekatoT cnopTMBHbIE OPeHAbI Takke NnobuTenen NOBCEOHEBHOTO U HEMPUHY>XOEHHOIO CTUMS B O4EXAe.

B ycnosuax nonynsapusauum cnopTta u 30opoBoro obpasa XusHu 3a nocnegHne HECKOIbKO NET Ha PbIHKE CMOPTUBHOM
nHAOycTpun obpasoBanuck YeTbipe KpynHenwmnx 6peHaa, oborHatb KOTopble Kak Mo U3BECTHOCTM, Tak U MO Ka4yecTBy
npenocTaBrnsieMblX TOBApOB W YCryr NpakTUYeckn HEBO3MOXHO. ATy onurononuio coctasnstoT Adidas, Nike, Puma,
Reebok.

CerogHsi noHATNE GpeHAda LUMPOKO NPUMEHSIETCS B AENOBbLIX U HaydHbIX Tpydax. OgHako nNpucyTCTBYET pasMbiTve
NnoHATUS1 GpeHaa Ha POCCUMNCKOM PbIHKE B OTIIMYME OT MHOCTPaHHbIX. 3a pybexkom B NoHATME «OpeHa» BKNaAblBAKOTCS
CMbICHbl, aeonorua n npasuna. MapkeTuHr, B CBOK odepeapb, BbICTYMNAET B KAYECTBE UHCTPYMEHTA, KOTOPbIA OHOCUT
LeHHoCTb BpeHaa ao notpebutens. Ha poccuinickoM pbiHKe NoHATUE «OpeHa» valle BCero BOCNPUHUMAETCS Kak Top-
roBasi Mapka 1 TOBapHbIin 3HaK. BeposiTHO, 3TO NpoOUCXOAMT U3-3a OTCYTCTBUS YETKOrO NMOHUMAHUS, YTO Takoe OpeHs,
4YTO OH B cebs BKIMOYAET U KaKyto MHPOPMALMIO OH JOMKEH AOHECTU. BO3MOXHbIE MPUYUHBI HESICHOCTU — OTCYTCTBUE
Hay4HOW NuTepaTypbl, UCCNeaoBaHUn Mo OPEeHANHTY 1 HEMOHMMAaHWEe KOMMNaHUAMN HEOOXOAMMOCTM MapKeTUHra B Lie-
nom. Takke CTOMT OTMETUTb, YTO B 3akoHoAaTenbcTee PP HET HM egnHOro ynomuHaHwus 6peHaa 1 ero perynmpoBaHus,
MO 3TOW e NPUYNHE NPOUCXOAMT NyTaHuLa, YTO ecTb «BpeHa», a YTo — «Toprosas Mapka» [2].

PaznunyHble aBTOPBI AatoT CBOM onpegeneHust noHsaTuto «bpeHay. Tak, K. bose u Y. ApeHc, K. Kennep, P. Kox noHuma-
0T BpeHs Kak CMCTeMyY LIEHHOCTEN, KoTopas yAOBMNETBOPSIET NOTPEOHOCTM NOTPEOMTENS 1 MOMOraeT eMy MaeHTUULN-
poBaTb NpoayKT onpeaeneHHoro bpexaa. . ®enasurk onuceiBaeT 6peHa kKak Habop BOCNpUATUI B rnas3ax notpebure-
ns. C. benbeppu n ®. CtedeHa yTBepxaatoT, UTo OpeHa eCcTb He YTO MHOE, Kak BO3HUKatoLWwmue obpasbl, naeu, aMouun,
accoumauun, npegctaeneHns y notpeburens [3].
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BpeHa — 9T0 MHOrorpaHHoe noHATue, KoTopoe BorpaeT B cebs Bce CMbICIbl, YyBCTBA, accouyaunm, SMoLun, BO3HU-
Katowwme y notpebuTens npu KOMMyH/KaUMm ¢ HAM 1 MO3BOMSOLWME OCO3HaTb, Kakne noTpebHOCTN OH CMOXET yAO0B-
neTBopuTb. B yCroBMSAX BbICOKOW 1 NOCTOSHHO pPacTyLlen KOHKYPEHLMK, KaKyto Mbl HabnogaeM Ha pbiHKe CMOPTUBHbIX
TOBapOB, KOMMaHUsIM HEOOXOAMMO hOPMMUPOBATL YCTOMYMBOCTL CBOEro bpeHaa, YTobbl BbIrOAHO OTAMYaTLCS OT KOH-
KypeHTOB [1; 4].

[nst HopManbHOro PyHKUMOHMPOBaHWSA NOBOro pbiHKa HEOOXOAMMO Kak MUHVMMYM TpU KOMMOHEHTA: NMpoAaBel, ero
npoayKT 1 NnoTpebutenu atoro ToBapa (nokynartenu). [lanee, oTTankuBascb OT AAHHbIX KIHOYEBbLIX ANIEMEHTOB, hopmu-
pylOTCH CNpPOC, NPeanoXeHne, MHCTPYMEHTbI MPOABMXKEHNS, KOHKYPEHTHblE Moaenu, bpeHanHr, mogenu notpebuTens-
CKOro NoBedeHus U T. A.

CyLuecTByeT MHOXECTBO (DaKTOPOB, BNMAIOLWMX HA (POPMUPOBaHUE NOTpebuTenbCckoro noBeaeHust. PaccMotTpum He-
KoTOpble U3 HuX [6]:

1. ®akTop nogpaxaHusa (moaa).

2.  ®akTop AEMOHCTPATUBHOIO NOTpebneHns (pegko NPYMEHNM NS UCCNEAYEMOro pbiHKa, Tak Kak npenmyLue-
CTBEHHO OTHOCUTCSH K AOPOrOCTOSALLMM TOBapam POCKOLLIM).

3. ®akTop cpovHocTM noTpebnenus bnar (HeobxoanMocCTb NpnobpeTeHns ToBapa).

4. ®akTop paunoHansHoro notpebneHus (None3HoCTs — MIMEHHO C 3TUM CITOBOM MPUBEPXKEHLLbI JAHHOMO Tuna
noTpebuTenbLCKOro NOBEAEHUS XKenatoT CBA3bIBaTb CBOM NOKYMNk1. OHM B3BELLMBAKOT paLMOHanbHOCTb Npu-
HSTOrO pELLEHNsi, CpaBHMBas COOTBETCTBME KavyecTBa TOBapa ero LieHe, OLEHUBAaT pekoMeHaaUmm, nHTe-
pecyloTca ToBapamu 1 yCriyraMy KOHKYPEHTHbIX chvpM oTpacnm).

B uensx noctpoeHus mogenen noTpedbutenbCcKoro NOBeAEHWS, pacnpoCTPaHEHHbIX Ha PbIHKE CMOPTUBHBLIX TOBApPOB,
HeobX0AUMO COCTaBUTb CPABHUTENBHYIO XapakTepucTuky 6peHaoB, y4acTBYHOWMX B ONUIONONUW, Ans AanbHenwero
BbISIBNIEHWNSI KOHKYPEHTHbIX MPEUMYLLECTB KaXXaA0N KOMMNaHWUW.

Tabnuua 1
CpaBHWTENbHasA XapaKTepucTka 6peHaoB onmronosmm

MapameTp cpaBHeHUA Nike Adidas Reebook Puma
CToumocTb 6peHpa $36,8mnpna $11,2mnpg $800 MAH S4mnpp
lof n cTpaHa ocHoBaHMA 1964, CLUA (58 neT) | 1949, lepmaHusa 1958, 1948, lepmaHusa
(73 ropa) BennkobputaHua (74 ropa)

(64 ropa)

OcHoBaTenb Oun Haint, bunn Aponbd [accnep [xo3ed Yunbam Pynonbd daccnep
bayspmaH QocTep, kedd

QocTep
[NaBHbIN UCNOTHUTENbHbIN Mapk Mapkep Kacnep Popluteg M>aTbio O'Tyn BboepH lynpeH
anpekTop (CEO)
Camas n3BecTHasA MapKeTUHroBas Justdoit Impossible is lam -Whatlam Bce meHAeTca -
KamnaHua uiv csiorax nothing Puma ocraetca
Camas ycneluHaa mogenb Nike Blazer Superstar Classic Leather Clyde Court Core
KonnuectBo nognuncurkos
B COLMAnbHbIX CETAX
Instagram 203 MnH 26 MSH 3,8M1H 12MnH
Youtube 1,67 MSH 932TbIC. 154 1bIC. 515TbIC.
Twitter 8,1 MnH 3,7 MnH 722 TbIC. 1,6 MSH

MlcmoyYHuUK: cocTaBneHo aBTOpPOM

Takum 06pa3om, B napameTpax, NO3BOMSLLMX CPaBHUTL BbIFOAHOCTL NO3MUUA BpeHaa, MOXHO BblAENUTL pasnuy-
HbIX NUAEPOB.

Mo ctonmocTn 6peHaa — ato Nike, koTopbi Gonee yem B 3 pasa gopoxe cBoero npecnegosatenst — Adidas.

Ecnn 6paTb BO BHMMaHVE BpeMms CyLLeCTBOBaHMSA OpeHaa, CBA3biBas 370 C O0NbLUMM OMNbITOM B Npogaxax, npovs-
BOACTBE NPOAYKUMU, PEKINAaMHbIX UHTErpaUMaX U T. 4., TO abCONTHBIMY YEMMMOHAMN MOXHO Ha3BaTb komnaHum Puma
n Adidas, koTopble yxe Gonee cemu OeCATUNETMI PaayT MOKIOHHWKOB MO BCEMY MUPY KayeCTBEHHOW, CTWUIbLHON
1 yoo6HON CNOPTMBHOW 3KUMUPOBKOM.

Ob6paLiasch k crioraHam OpeHaoB, OLEHMBAs UX NOMYMAPHOCTb Y U3BECTHOCTb, abCOMIOTHBIM NMAEPOM CTAHOBUTCS
Nike co cBoum 3HameHuTbIM «Just do ity. Ppasa He TONbKO ABMSETCA OQHOM U3 CaMblX Y3HaBaeMbIX B MUPE, HO U MNO-
morna 6peHady BepHyTb CBOM MO3MLMM HA MUPOBOM pbiHKe nocne cnaga B 1980-x rogax. Ee Takke cuuTaioT camon
N3BECTHOW peKknamHoln kamnaHmen XX Beka.

OueHnBaga nonynsapHOCTb NPOM3BOAMMBIX Moaernen, 6eccnopHoe nepeoe Mecto 3aHumaeT Adidas n ero Superstar.
B Poccumn ocobyto nonynspHocTb napa ked npuobpena B nocrnegHee nNATUneTne, korga MHOrve 3sesfbl OTAanu cBoe
npeanoYTeHne gaHHowm obyBu.

OpvH 13 Hanbonee BaxHbIX hakTopoB ycnexa ana 6peHga XXI Beka — KONMYECTBO MOAMUCHMKOB B COLMAbHbIX
ceTax. [Nepsoe mecto 3aHumaeT Nike — cymmapHas uudgpa donnosepoB kKotoporo coctasnset 120 mnH. Ha BTopom
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mMecTe pacnonaraetcsa Adidas co ceovmMu 32 MnH. 1o aToOMy napameTpy amepukaHCKuMin 6peHa NpeB3oLLen HeMeLKUn
B 4 pasa.

C uenbio KOHKpeTM3aumMmn Teopuin NoTpebuTenLCKoro noseaeHus Obino NpoBeAeHO MapKETUHIOBOE MCCreaoBaHue
cpeam ctyaeHToB ®MHaHCOBOro yHmBepcuteTa npu MNpasutenbctee Poccuiickon ®egepauum no BONPOcam MX NNYHbIX
NPEeAnoYTEHNIN Ha PbIHKE CMOPTUBHON ofexabl 1 0byBun. Becero 6bino onpolueHo 6onee 100 cTyaeHTOB nyTeM npume-
HeHVA AMCTaHLUMOHHBIX TexHonorui (Google forms). PaccmoTpum pesynstaTbl NPoBeAEeHHOro onpoca.

CHavana npoaHanuanmpyem NUYHOCTHbIE XapakTepUCTUKW PECTOHAEHTOB, COCTaBMB COLIMOMOrMYecKMe nopTpeThl
OMPOLLEHHbIX CTYAEHTOB. Takum obpa3om, B MONOBOM AeneHun npeobnagatot aesywkn — 66,3%, oHowen — 33,7%.
BaxxHO OTMETUTb, YTO YMCNO npoLueawmx onpoc coctasuno 100 yenoBek (Ha HekoTopble Bonpockl — 101), To ecTb Ka-
XAoe NPoLEeHTHOE BblpaXKeHne paBHO YNCIY PecroHAeHTOB. bonbluas YacTb NpoLleaLnx onpoc — CTyAeHTbl 1-ro Kyp-
ca 6akanaspuata ®rMHaHcoBoro yHusepcuteTa (71%), 25% onpoLueHHbIX — CTyAeHTbl 2-ro Kypca 6akanaspuara, no 1%
yyaTcs Ha 2-M Kypce mMarucTpaTtypbl 1 3-M Kypce b6akanaspuara By3a, 2% OnpoLUeHHbIX — BbiMyckHukn 2020 roaa.

MatepuansHoe bnarononyyne CTyAeHTOB B MOSIOBMHE CllyYaeB OLEHNBAETCH Kak 4OCTAaTOMHOE AN JOCTOMHOrO Npo-
XuBaHwus: «[leHer xBaTaeT Ha efy, ogexay, ToBapbl ANIUTENBHOIO NONb30BaHUSA, HO HE Ha MOKYMKY KBApTUPbI, MaLUUHbI»
—50,5%. TpeTb — 32,7% oTtBeTunu: «[leHer xBaTaeT Ha efy v ogexay, HO He Ha NOKYMKy TOBapOB AMMTENbHOro Mnosb-
30BaHusAY. «[JeHer xBaTaeT Ha efly, HO MOKynaTb OAEXAY YXXe CMOXHO» — B 3aTPYAHUTENBHOM MOMOXEHUN HaxoasiTCs
9,9% onpoLueHHbIX. «ABCONTHO BCe» MOryT cebe no3BonuTh NuLlb 5% CTyAEeHTOB-peCNOHAEHTOB, B TO BpeMs kak 2%
OTMEYaloT, YTO «JAEHEr He XBaTaeT Aaxe Ha eny».

B oueHke perynspHOCTV 3aHATUN OU3NYECKMMU HArpy3kaMn NUANPYIOLLME MHEHUS NOAeNUncb NPakTUYeckn no-
poBHy. 41,6% «nepuognyeckn 3aHumaroTca PU3N4ecKnMmn Harpyskamn», 45,5% «perynapHo 3aHMMaloTcs TaHuamu,
huTHECOM, NUNaTecoM, UsKyNsTYPOr U APYrMMU BUAAMU PU3NYECKUX Harpy3ok». 4% CTyOeHTOB MO3ULIMOHMPYIOT
cebsi kak «npodeccuoHarnbHble cnopTcMeHbl». Moyt 10% onpoLUeHHbIX He BeayT 300pOoBbI 00pas XWU3HW, NpusHa-
Basi, YTO HE MMEeIT PU3NYECKOM aKTUBHOCTM BOBCe, — Takmnx 8,9%.

[anee onpegenanock, kak 4acTo CTyAeHTbl OGHOBNSIOT CMOPTUBHbLIN rapaepob. bonee nonosuHel — 52,5% — gocra-
TOYHO PEeAKO MOKyMNatT HOBble NPEAMETbI CMOPTMBHOIO rapaepoba, 33,7% — nokynatoT nHorga. Mo 6,9% y npoTtneono-
NOXHbIX OTBETOB «HE NMOKynaw BOOOLLE» U «MOKynak 4acTo».

[ns Busyanusaumu npeactasvM crnepylowime Asa BONpoca B BUAE CHMMKOB C 3KpaHa Ha CTpaHuue pesynbTaToB
MapKeTMHIoBOro onpoca.

Puc. 1. OTHOWeEHME K CNOPTUBHOMY CTUJ/TI0 B NOBCEAHEBHO XN3HU (% pecnoHAeHTOB)

Kak 8bl OTHOCHMTECH K CNOPTUBHOMY CTUNKO B noacenuea»—coﬁ HKNIHKAT

101 responses

@ He npueMnk CNOPTHEHYHO OOEsgy 8
OBLIGEHHON HAZHH

@ VIHOTRA CO4ETAN CNOPTUBHLIA W
NOBCEAHEEHRIA rapaepod

@ GONpUYI0 YaCTh BPEMEHM OTAAK
NPESNONTEHME CNOPTUEHOW Ca&xae

@ Holwy TONEKO CNOPTHEHYID ORENAY

YacTo nK Bbl HOCKTE KpOCCOBKH B ﬂOBCEHHEEHDV“! )KH3HM?|:HE paBHO I(Eﬂbl)

101 responses

@ He Howy 000We(TONLKE HA JAHATHA
CMOPTOM ¥ CHIKYNSTYPOR )

@ Howy wHorga

@ Xoxy e kpoccoskax GOnewyio uacTe
BpeMeEHH

@ Houwy ToNkKO KPOCCOBKK

MlcmoyHuK: cocTaBneHo ABTOPOM.

Wccneposatensckas pabota ctpontcs Ha yteepxaeHun: «Adidas, Nike, Puma, Reebok sBnstotca MMpoBbiMu ruraH-
Tamu Ha pbIHKE CMOPTUBHOW ofexabl 1 00yBuy. PaccMoTpum, cornacHbl v CTYAEHTLI C 3TUM NOCTynaToMm. 73 Yyenoseka
3asBUNN «OnpederneHHo Aa», TO eCTb BblpaXeHe He BbI3bIBAET Y PECNOHAEHTOB HMKaKnx Bo3paxeHun. «Ckopee aa,
YeM HeT» — TaKoW OTBET Ha BOMPOC Aanun 26 CTyAeHTOB, 0BpaTHLIN eMy «CKOpee HeT, YeM Aa» — MULlb 2 YeroBeka.
MOoXHO NPeanonoXuTb, YTO PSAA NPeAcTaBNeHHbIX PUPM COAEPXKMUT, MO MHEHNIO COMHEBAIOLLMXCS, NINLLHIO KOMNaHWI0
UK Xe OOMH U3 MMPOBBIX TMraHTOB He npefcTasneH. Ha ato mecTto, Hanpumep, MoxeT npeteHgosatb New Balance.
[MonHOCTBIO HecornacHble C yTBEPXAEHMEM OTCYTCTBYIOT.

CnepytoLuin Bonpoc oTpaxaeT Hanbornee 3Havymmble hakTopbl Npy Bbibope crnopTUBHOM ofexabl 1 06yBKU Ha ONuro-
NOMNMCTNYECKOM PbIHKE AM151 POKYC-rpynmbl. ATO 03HAYaET, YTO NOSyYEHHbIe pe3ynbTaTbl PacnpOCTPaHSAIOTCSt Ha MOIo-
nexb B BogpacTte 18-24 roga.
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Puc. 2. MapameTpbl BbiGopa cCNOpTUBHON oAeXKAbl 1 06yBU
Kakow onga Bac rnaeHblia napamMeTp esibopa cropTUBHOM oaexasl U o6yeu?(BsibepuTe
HECKONLKO BAPWaHTOR)

101 responses

yeHa

Mona —25 (24.8%)
gu3yan

KauecTso
W3BECTHOCTL GpeHaa
yaoBcTeo mogenu 81 (80.2%)

COB0KYMHOC TS NAPAMETPOB

MlcmoyHuk: cocTaBneHo ABTOPOM.

Takum 06pasom, Bbiaennm Hanbornee BaxHble (haKkTopbl, HA OCHOBE KOTOPbIX CTYAEHThI AenatoT BbIOOP B MOMb3y TOro
UIN MHOTO TOBapa Ha pbIHKE CMOPTUBHON ofexabl 1 00yBu.
1. KadyectBo TOBapa.
2. YpobcTtBO mogenu.
3. BHewwHwi BUA npogykTa.
4. LleHa opexapbl 1 00yBM BXOOANUT NWLLb B TOM-4, YTO CTPaHHO, YYMTbIBas coumanbHO AeMorpadmyeckne xa-
pakTepUCTMKM BOMNbLUNMHCTBA OMPOLLEHHbIX (BO3pacT U matepuanbHoe brnaronony4ue).
Vepapxus 6peHaoB onmrononum, No MHEHUIO CTyAeHTOB PMHAHCOBOrO YHMBEPCUTETA, BbIMMSAUT CrieAyHOLLIMM 06pa3oM:
1. Nike — 51% onpoLueHHbIX OTAAT NpeanoyTeHe bpenay-nuaepy B CTOMMOCTHOM BbIP@XXEHWN.
2. Adidas — 30% pecrnoHOeHTOB BbIGMPAOT HEMELKYIO KOMMaHWUI0.
3. Puma - 12% cTyneHTOB npegnoymTaoT 6peHs ¢ CUMNbHOM KOHUENTYanbHOM NIMHENKON 1 XapakTepoM XULL-
HOWN KOLLIKK.
4. Reebok — nuuwb 7 yenosek n3 100 cTaBAT B NpMopUTET OPUTaAHCKYHO CMIOPTUBHYHO hrpMmy.

Puc. 3. CnopTrBHbIE 6peHabl U Ux peknama (% pecrnoHAeHTOB)

Kakon 13 6peHOoe Bbl yalle BCero 3aMedaeTe Ha oKpyxaowmx?

101 responses

@ Adidas

@ Nike

® Puma

@ Reebok

@ 3aTpyaHAIOCs OTEETUTS
@ He cnexy

Mapxe‘eroable KaMnaHWK Kakoro 6pEHﬂB Bbl BMOUTE B HOBCEHHEBHOI;! KU3IHKW vaule Bcero?
(HapyxHss pexnama, pexnama B uHTepHeTe, CMW, amBaccapopsl, 3kunupoeka cBGopHbIx 1
OTAENLHBIX CNOPTCMEHOB)

101 responses

@ Adidas

@ Nike

® Puma

@ Reebok

@ 3aTpyaHAKCE OTEETUTL

MicmoyHuK: cocTaBneHo aBTOPOM.

Mcxoas U3 npedcTaBneHHbIX AaHHbIX, MOXHO CAenaTh napafoKcanbHbIi BbIBOA O TOM, YTO, HECMOTPSI Ha Nonynsip-
HOCTb, N3BECTHOCTb U pacnpocTpaHeHHocTb bpeHaa Nike, Ha okpyxawLwwmx naax CTyAEeHTbl Yalle BCEro 3aMmevaroT
Adidas, xots noutn 30% nocuntanun chopmMupoBaHne NO3nLMKU MO BONPOCY 3aTpyaHUTENsHoN, a 1% 1 BoBCce He cneaut
3a TeHAEHUMSIMN pacnpoCTpaHeHns TOBApOB CMOPTUBHBLIX KOMMAaHUA BOKPYT.

BonbLUIon NPOLEHT 3aTPyAHMBLUMXCS OTBETUTL NPUCYTCTBYET TakKe U B 3aKMOYMTENbHOM BOMPOCE UCCHeaOoBaHus,
KOTOpbI elle Gonee sipKo OTpaXkaeT HanMyme BbICOKOTO YPOBHS KOHKYPEHLMW B ONWTONONMU MEXAy ee BedyLiMmu
komnaHuamu — Nike n Adidas. Tem He MeHee nepBasi KOMNaHUA Yalle BCero purypupyeT Kak nuaep cpeav aHanuam-
pyeMbix OpeHaoB.
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OcobeHHocTy noTpebuTenbekoro NoBeAeHNs Ha pbiHke CIOPTUBHbIX ToBapoB / Features of consumer behavior in the sporting goods market
M.A. Bonkoga, J1.M. Mokposa / M.A. Volkova, L.P. Mokrova

Takum obpa3om, uccnegoBaHne MHeHU ctyaeHToB OrMHaAHCOBOro yHmBepcuTeTa npu MNpaBuTensctee Poccuiickon
denepaummn 3akpennsieT aBTOPUTET CMOPTMBHbLIX OPEHOO0B-ONMIronoNIMCTOB Ha POCCUMINCKOM PbIHKE W rapaHTupyet
UX NOAAEPKKY MOSOAEXKbH CTPaHbI.
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